Report on the ShareSoc Seminar Presentations in London on 11/4/2017
By Sam Allen
Haydale - Ray Gibbs — CEO

Haydale Graphene Industries PLC is a United Kingdom-based company, which has developed a
plasma process to functionalize graphene and other nano materials. Functionalistaion is an essential
component in the commercialization of graphene. The Company’s subsidiaries include Haydale
Limited, which is engaged in research and development, manufacture and sale of surface
functionalized graphene products; and Nano Hex (Sales) Limited, which is engaged in sales and
distribution

Key takeaway points:

e Haydale is a global nanomaterials group with centres of excellence established in the EU,
USA and Far East
e Transitioning from R&D “technical” centric business to an organisation focused on the sales
and marketing of graphene and other nano materials as “masterbatch” products
e Focused on the use of nano materials that use and add compatible chemical groups to
ensure homogeneous dispersion
e Considerable mixing and dispersion know how following 18 months work on epoxy resins
(Huntsman)
e Anenabled knowledge and patented process based technology focused on delivering
intermediate “masterbatch” products that add value in:
o Resin and polymer based composites
o Advance materials including Silicon Carbide, additive manufacturing (3D printing)
conductive inks/paints, rubber and technical coatings
e Operational highlights
0 Setting up geographic coverage
= Acquisition of Innophene in Thailand (HTT)
= Purchase of Advance Composite Materials in USA (HTI)
0 Collaborations and Products
=  Huntsman and thermal conductivity
= Delivery and commissioning of reactors to supply chain partner AMG
(Germany)
= 3D PLA printing launch
o Future Developments
= Everpower strategic investment of £3.26m
= Contract win at HTI of US$2.6m
= |[nitial polymer pipe testing and development project
= Carbon Fibre improvements in mechanical, thermal and electrical
= Sensors — Far East FDA approved inks through Dowton
= Start of contract wins in HTT
e USA and RoW opportunity
0 Established market position in SIC fibre and whisker
= Recognised producer of high quality product
= More than 15 regular customers
= EBITDA positive but minimal market & sales effort to date
e Trevor Rudderham as CEO of USA
e New Sales and marketing director

|”



= Commercial upside
e Low cost feed stock (rice husks) and high gross margins(55%-70%)
e Growing order book and requirement for new inventory (Fibres)
e New win worth USS$2.6m over four years starting in April 2017
= Scalable facilities
e Strategic location, permits , powder handling credentials, H&S
record
e Low cost incorporation of plasma reactor for graphene processing
= Cross selling
e Graphene into ACM customers and SiC into Haydale customers —
commenced on cookware opportunities
e Hybrids
¢ Outlook
0 Moving to sales led SBUs to provide product and profit focus
0 US has sales traction with ceramic and hybrid opportunities under consideration
0 Far East — gaining sight on FDA approved Bio-medical sensors and contract wins in
Thailand to underpin overheads
0 The Everpower factor
Composites — the bigger prizes will take longer for new products
0 High Value applications engineer solutions offers near term potential especially for
thermoplastic pipes with enhancements
o Delivering consistent quality in volume through established supply chain
o0 Into targeted markets offering high growth and margins

o

Q&A

Is your product unique?

There’s one other provider for what we produce but that’s it. No one else does what we do.

Are your products/processes patented?

Yes we do in various geographies. It’s all about how to mix the products, which materials to use.
You are moving from R&D company to Sales and marketing business, is that correct?

Yes, that’s correct.

My concern is the company is spreading itself too thin?

There are 61 staff. Arguably yes, but arguably no. We need to use our industrial partners
What’s the biggest opportunity?

The biggest opportunity is 3D printing

Bioventix - Peter Harrison - MD

Bioventix PLC is a United Kingdom-based biotechnology company. The principal activity of the
Company is the development and supply of antibodies. The Company specialises in the development
of sheep monoclonal antibodies (SMAs) for use in immunodiagnostics focusing on the areas of

clinical diagnostics and drugs of abuse testing. The Company's non-vitamin D business consists of
antibodies, NT proBNP (heart failure), testosterone, Free Triiodothyronine (FT3) (thyroid hormone),



estradiol, and various drugs, such as tetrahydrocannabinol (THC)/cannabis, and progesterone. The
Company offers products for indications, such as thyroid, fertility, oncology, cardiac, vitamin D, drug
of abuse, infectious disease and miscellaneous. Its sheep hybridoma technology produces cell lines
that secrete SMAs. The Company offers a panel of SMAs to 25-OH D and has various 25-OH D2 and
25-0OH D3 specific antibodies. It sells its products through direct sales and through distributors.

Key takeaway points:

e Farnham in Surrey
e 13 people (10 of those actively making/testing product)
e lLab-based
e Automated blood testing
e Sell product (antibodies) to companies such as Roche and Siemens
e Creating antibodies using sheep instead of mice
e Helping to identify heart attacks quicker, for example, giving benefits to doctors and patients
alike
e Royalties are paid downstream, for example, a 2% royalty or 2p in every £1
e Progressive dividend policy (3 or 4% dividend yield)
e Business Dynamics
0 No patent protection
o0 Takes about a year to make antibodies
o Can take two to four years or longer for a Roche or Siemens to create a blood test
o Ifit works, and the sales people like it, it will be commercialised for 5, 10, 15 years

Q&A

How many antibody tests do you do and what’s the success rate?
Handful of targets a year.

LiDCO - Matt Sassone — CEO

LiDCO Group Plc is a United Kingdom-based supplier of non-invasive and minimally invasive
hemodynamic monitoring equipment to hospitals. The Company is engaged in the development,
manufacture and sale of cardiac monitoring equipment. It operates in the segment of supply of
monitors, consumables and support services associated with the use of its cardiac monitoring
equipment. The Company's products include LiDCOplus, a computer-based platform monitor;
LiDCOrapid, a cardiac output monitor; LiDCOview, a graphical display, and LiDCOunity, which is its
hemodynamic monitor. Its LiDCOrapid is designed for multi-parameter monitoring of both depth of
anesthesia and fluids. Its products are used in the treatment of high-risk patients in both critical care
units and in the operating theatre. They monitor the amount of blood flowing around the body
helping clinicians and nurses to ensure that organs are kept perfused with oxygenated blood by the
adjustment of supportive fluid and drugs.

Take away points:

¢ Hemodynamic monitoring company that helps doctors to manage patient’s cardiac function
during high risk surgery and critical illness
0 LiDCO min-invasive
= Arterial line input
= Plug and play from existing vital signs monitor
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= Validated PulseCO™ algorithm

= Beat to beat analysis and display of hemodynamic parameters
LiDCO calibrated

= Continuous real-time high precision

= (Calibrate using LiDCO Lithium technology
LiDCO non-invasive

= Quick and easy to set up

= Real-time continuous non-invasive blood pressure (CNAP™) and

hemodynamic parameters

= Dual finger cuff with automatic finger switching for safer non-invasive use
Disposables

= Surgery disposables — smartcard

= (Critical Care disposables — Lithium calibration kits

e Improving patient outcomes
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Independent studies using LiDCO technology have been shown to improve outcomes
in
= High risk elective surgery — Colorectal, Vascular hip replacement, Liver
resection, Oesophagectomy
= Emergency surgery — Bariatric, Cardiac, Abdominal, Caesarean, Emergency
Laparotomy
= Intensive Care — High risk surgical patients in ICU, Septic shock patients in
ICU
e Reducing patient deaths
¢ Reducing length of stay
e Less complications
e Cost savings

e LiDCO infographic
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76% annual revenues come from repeat disposals

High Gross Margin @ 79%

£10.3m net assets (Strong balance sheet) Cash @ £4.9m

56% of LiDCO sales are generated in the UK

Number one in the UK (Used in over 50% of NHS hospitals, excellent base for
geographical expansion

Reveune growth by geographic region

= RoW-38%
= USA-10%
= UK-6%

Patented technology detects blood loss five times faster than major competitors
Clinical evidence — wealth of evidence showing benefits of hemodynamic technology

e FY16-17 Highlights
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LiDCO product revenue (excluding third party products) up 14% to £6.76m (2016:
£5.96m)

Surgical disposable unit sales up 17% to 46,580 (2016: 39,975)

227 monitors sold/placed (20216: 160) up 42%

Adjusted PBT of £0.06m (2016: loss £0.34m)

Gross margins (excluding third party products) of 79% (2016: 81%)

Fundraise of £3.0m. Year cash end £4.9m & debt free

US expansion commenced with appointment of Head of North America in January
2017

Launch of new LiDCOunity hemodynamic monitor in USA & Europe. LiDCOrapidv2
regulatory approval iin China



e  Why invest now?
o The Company is at an inflection point
= New Board
= Recent £3 fundraise
= New monitor platform launch will enable differentiated pricing model to
take market share in $100m US market
= Increasing number of international guidelines recommending technology
= Refreshed branding & promotional approach
=  Building from a strong platform — market leader in UK, used in over 50% of
NHS hospitals
e Funraise — use of proceeds
0 All proceeds will be used to accelerate growth by investing in sales and marketing.
Aim to invest an additional £1.9m in sales and marketing this year
=  USA Market
e 3 sales people + 2 trainers
e Inthe future we aim to have 10 sales people + per diem training
= UK Market
e 5sales people + 5 trainers
e Inthe future we aim to have 7 sales people and 5 trainers
e Summary and Outlook
0 FY 16 -17 financial performance delivering on the plan to expand from our core UK
market leading position
Large, growing market with technology adoption on increase
High margin repeat disposal business
Recent fundraise has transformed the outlook
Strong balance sheet is enabling the Group to invest £1.9m in our commercial
expansion plans
o0 New monitor platform launch will enable differentiated pricing model to take
market share in $100m US market
0 Targeting a year of significant sales growth
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Q&A

What’s your current shareholder list look like?

We had two new investors at the latest fundraise. We were oversubscribed.

If you come back to market will you do an open offer?

We will take a view at the time if we do.

Cornhill Capital — Lewis Jones, Broking Team

Cornhill Capital started as a private client stockbroking firm in 2004, what began as a diversified
stockbroker, with a range of companies in sectors such as commodities, energy and property, is now

a specialist leading independent brokerage.

We offer a variety of investment products for institutional, corporate and high net worth investors
including equity, debt, structured products and derivatives.



As well as providing traditional execution — only, advisory and portfolio management and dealing
services we also provide innovative products and services covering UK and international equities,
contracts for difference (CFD’s), SIPPs and ISAs, access to initial public offerings (IPOs), secondary
equity offerings, tailor made high yield corporate bonds and structured products. Some of our
products are either exclusive to Cornhill or only accessible to a limited pool of investors.

Our relationship with leading investment houses and financial institutions allows us to access
investments that are often out of reach to private investors. Cornhill Capital enables its investors to
access sophisticated investments providing the products have been assessed as suitable or
appropriate in terms of a client’s knowledge, experience, objectives and attitude to risk. Cornhill’s
aim is to provide guidance and transparency to all investors so that they have a clear understanding
of the product or service and the associated risks before they make an investment decision. Cornhill
place customer service and delivery at the forefront of what we do.

Cornhill Capital Limited is authorised and regulated by the Financial Conduct Authority (FCA) and is a
member of the London Stock Exchange (LSE), Nex Exchange and Nasdaq Copenhagen.




